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Abstract: 

This case study examines the growing popularity of Instagram-based thrift stores among Gen Z consumers in urban 

India. While second-hand clothing has traditionally carried cultural stigma, shifting attitudes toward sustainability, 

individuality, and digital community engagement have contributed to the rapid rise of thrift shopping. Using secondary 

research and content analysis of 15 Instagram thrift stores, the study explores key motivations such as uniqueness, 

affordability, emotional gratification, and the desire for self-expression. It also analyzes how Instagram’s visual 

features, scarcity-driven drop models, and direct seller–buyer interactions influence trust and decision-making. 

Findings indicate that thrift shopping represents not only a sustainable alternative to fast fashion but also a meaningful 

avenue for identity formation and community building among young Indian consumers.
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Chapter 1. Introduction   

In recent years, India has experienced a noticeable shift in how young consumers view fashion and ownership. One of 

the most significant developments within this shift is the rise of Instagram-based thrift stores—small, curated pages 

selling pre-loved clothing through visually appealing and community-driven content. While thrift culture has long 

existed globally, it is relatively new in India, where second-hand clothing traditionally carried stigma due to cultural 

beliefs linking new garments with purity, status, and celebration. 

Gen Z consumers, however, are reshaping this narrative. Growing up in a digital environment, they are influenced by 

global fashion trends, sustainability conversations, and a desire for individuality. Platforms like Instagram expose 

them to thrift hauls, styling videos, and vintage aesthetics from across the world, reducing the stigma once associated 

with second-hand clothing. At the same time, concerns about fast fashion, textile waste, and overconsumption have 

encouraged young consumers to explore more conscious alternatives. 
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Instagram plays a central role in this behavioral shift because it combines retail, identity expression, and social 

interaction. Features such as Reels, stories, and try-on videos make thrift shopping visually engaging, while direct 

messaging and frequent communication build trust between buyers and sellers. Thrift stores typically release limited 

“drops,” where each item is one-of-a-kind, creating urgency, excitement, and a sense of exclusivity that appeals to Gen 

Z’s need for uniqueness. 

Thrift shopping also supports identity formation. Unlike mass-produced fast fashion, thrift pieces are often distinctive, 

allowing young consumers to craft personal styles that reflect individuality or align with niche aesthetics like Y2K, 

grunge, or streetwear. The process of discovering unique items adds emotional value, turning shopping into a creative 

and enjoyable experience. 

Yet this trend also involves perceived risks—such as concerns about quality, hygiene, fit, and lack of return policies. 

Successful thrift sellers address these challenges through transparency, detailed descriptions, and community 

engagement, which helps build credibility in an informal retail space. 

Overall, the emergence of Instagram thrift stores represents a meaningful cultural and behavioral shift among India’s 

Gen Z consumers. It reflects changing attitudes toward sustainability, individuality, digital community, and the value 

of fashion. This case study explores these motivations and behaviors, examining how Instagram has become a key 

platform shaping the thrift ecosystem in urban India. 

Chapter 2. Background and Context   

The Indian fashion landscape has traditionally placed strong emphasis on new clothing, associating it with hygiene, 

social status, and cultural norms surrounding festivals and gifting. As a result, second-hand clothing historically 

carried a stigma and was rarely positioned as a desirable option for mainstream consumers. However, the past few 

years have marked a notable change—driven largely by urban Gen Z consumers who are increasingly questioning fast 

fashion and exploring more sustainable, expressive alternatives. 

International research has highlighted growing concerns about overconsumption and the environmental impact of fast-

fashion cycles (McNeill & Moore, 2015). These global conversations—amplified through documentaries, social 

media, and influencer advocacy—have shaped the mindset of young Indian consumers. As sustainability becomes a 

more familiar idea, thrift shopping presents an accessible entry point that does not require major lifestyle changes or 

financial compromise. 

Instagram has emerged as the most influential platform in this shift. Its visual-centric design, ease of setting up small 

businesses, and strong community features make it an ideal space for thrift entrepreneurs. Many young sellers curate 

items sourced from export surplus markets, vintage wholesalers, and international second-hand suppliers. Their 

business model typically relies on: 

• High-quality visual presentation 

• Limited quantity “drops” 

• Transparent disclosures about defects 

• Consistent community engagement 

This digital-first approach appeals strongly to Gen Z, who value authenticity, creativity, and direct interaction with 

brands. The rise of Instagram thrift pages reflects not only a new retail format but also a cultural moment where values 

such as sustainability, individuality, and online community-building intersect. 

Against this backdrop, thrift shopping has transitioned from a niche behavior into a visible and growing trend among 

urban youth. Understanding this context is essential to analyzing why Gen Z consumers are increasingly embracing 

pre-loved fashion and how Instagram has become the central platform enabling this shift. 

https://ijsrem.com/


          
           International Journal of Scientific Research in Engineering and Management (IJSREM) 

                         Volume: 10 Issue: 05 | May - 2026                            SJIF Rating: 8.659                                       ISSN: 2582-3930                                                                                                                                               

 

© 2026, IJSREM      | https://ijsrem.com                                                                                                                                        |        Page 3 
 

Chapter 3. Research Problem   

Although second-hand clothing has long carried cultural stigma in India, the rapid rise of thrift shopping among urban 

Gen Z consumers indicates a meaningful shift in attitudes and behavior. Instagram thrift stores, in particular, have 

become a preferred space for discovering unique, affordable, and sustainably positioned fashion. This emerging trend 

raises important questions about the psychological and social factors driving these choices. 

The central research problem guiding this case study is: 

What motivates Gen Z consumers in India to engage with Instagram thrift stores despite traditional resistance 

to second-hand fashion? 

To explore this issue, the study focuses on four key areas of consumer behavior: 

1. Motivational Drivers 

Understanding the emotional, practical, and identity-related reasons behind thrift purchases, including 

sustainability awareness, affordability, uniqueness, and the appeal of curated aesthetics. 

2. Role of Instagram as a Retail and Social Platform 

Examining how Instagram’s visual features, interaction tools, and community culture shape consumer 

perceptions, trust, and engagement. 

3. Perceived Risks and Trust Mechanisms 

Identifying the concerns consumers experience—such as fit, authenticity, hygiene, or lack of returns—and 

how sellers reduce these risks through transparency and communication. 

4. Connection to Identity Formation 

Exploring how thrift shopping allows Gen Z to express individuality, align with niche aesthetics, and 

participate in digital communities that reinforce their self-concept. 

By addressing these dimensions, the study aims to explain why thrift shopping—once seen as undesirable—has 

become an aspirational and culturally relevant choice for young consumers in India. It also provides a foundation for 

understanding the broader shifts transforming the fashion consumption landscape. 

Chapter 4. Methodology   

This case study uses a qualitative, exploratory approach to understand the motivations and behaviors of Gen Z 

consumers engaging with Instagram thrift stores in India. Since thrift culture on social media is still emerging and not 

widely documented in formal research, a flexible and observation-driven methodology is best suited to capture its 

nuances. 

1. Secondary Research 

Relevant academic literature on consumer behavior, sustainability, digital communities, and second-hand fashion was 

reviewed. Key theoretical frameworks and empirical studies—such as the Theory of Planned Behavior (Ajzen, 1991), 

scarcity principles (Cialdini, 2001), and identity-based consumption (Solomon, 2020)—provide conceptual grounding 

for interpreting observed behaviors. 

2. Content Analysis of Instagram Thrift Stores 

A sample of 15 Instagram thrift pages from Mumbai, Pune, Delhi, and Bangalore was examined. The analysis 

focused on: 

• Visual presentation and aesthetic patterns 

• Product descriptions, pricing, and sourcing communication 

https://ijsrem.com/
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• Engagement indicators (likes, comments, shares, replies to stories) 

• Consumer interactions during “drops,” auctions, and restocks 

• Testimonials, try-on videos, and user-generated content 

This method helps identify how sellers use Instagram’s tools and how buyers respond to these cues. 

3. Observation of Consumer Interaction 

Buyer behaviors and engagement patterns were observed across posts, comments, and stories, including: 

• How quickly items are claimed 

• Types of comments expressing desire, interest, or urgency 

• Reposts and customer feedback shared by sellers 

• Reactions to transparency, defect disclosures, and measurements 

These observations help illustrate emotional drivers, perceived risks, trust-building mechanisms, and decision-making 

processes. 

 

4. Theoretical Application 

Insights from the observations were analyzed using established consumer behavior theories, including: 

• Theory of Planned Behavior to understand attitudes and perceived control 

• Scarcity and FOMO principles to interpret rapid decision-making 

• Identity and self-concept theories to explain the appeal of unique or vintage items 

• Sustainable consumption research to contextualize environmental motivations 

Using multiple theories strengthens the interpretation of findings and positions thrift shopping within broader 

consumer behavior trends. 

This methodology provides a comprehensive foundation for understanding how Instagram thrift stores shape Gen Z 

motivations, perceptions, and purchase decisions in an evolving digital retail environment. 

 

Chapter 5. Consumer Behavior Analysis   

5.1 Motivations Behind Thrift Shopping   

Gen Z shows a complicated mix of emotional, practical, and social motivations.   

a) Sustainability awareness   

Young consumers often cite sustainability as a reason to choose thrift fashion. Research indicates that fashion-

conscious youth increasingly recognize the environmental impact of fast fashion (McNeill & Moore, 2015). However, 

actual buying behavior does not always line up with stated values, highlighting the well-known attitude–behavior gap 

(White et al., 2019).   
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b) Desire for individuality and self-expression   

Thrift fashion provides unique pieces that help Gen Z stand out in a sea of mass-produced clothing. Clothing plays a 

significant role in identity and self-concept (Solomon, 2020). Thrift stores allow consumers to create a distinct style, 

aligning with the younger generation's desire for personal expression and non-conformity.   

c) Affordability and accessibility   

Students and recent graduates love fashion but usually have tight budgets. Thrift stores offer stylish, good-quality 

clothes at fair prices. This increases perceived value, a key factor influencing purchase decisions.   

d) Emotional reward   

Finding a unique piece offers a "treasure hunt" experience. Gen Z often describes thrift shopping as fun, creative, and 

satisfying—qualities that add emotional value beyond price or sustainability considerations.   

5.2 Instagram as a Retail Environment   

Instagram plays a vital role in shaping thrift shoppers' behavior.   

a) Visual communication sparks interest   

Reels, try-on videos, before-and-after transformations, and pretty flatlays create strong emotional responses. Visual 

cues shape how shoppers view fit, styling options, and quality.   

b) Community building and shared identity   

Gen Z thrives within online communities united by shared values like sustainability, Y2K fashion, or vintage looks. 

Instagram's comment sections, stories, and reposts foster a sense of belonging, which is crucial to identity (Solomon, 

2020).   

c) Direct contact with sellers   

Direct messaging reduces barriers and provides a personalized experience. Many buyers find thrift sellers relatable and 

authentic, which builds trust.   

d) Social proof   

Purchases shared by others, testimonials, styling posts, and comments act as organic endorsements. Gen Z is highly 

influenced by peer validation in digital spaces.   

5.3 Scarcity, FOMO, and Quick Decision-Making   

Thrift stores typically use a drop-based model, where unique items are posted in batches.   

Each piece is one-of-a-kind; only one buyer can claim it.   

Decisions must be quick.   

Items often sell out in minutes.   

According to Cialdini (2001), scarcity enhances desirability and perceived value. Gen Z often feels FOMO (fear of 

missing out), which speeds up decision-making and adds emotional urgency. This exclusivity greatly contributes to the 

allure of thrift shopping.   
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5.4 Perceived Risk and Trust Building   

Despite its attraction, buying second-hand clothes online carries certain risks such as poor fit, lack of returns, hygiene 

worries, and potential misrepresentation. Yet thrift sellers mitigate these risks by providing:   

- Clear descriptions and defect disclosures   

- Detailed measurements   

- High-quality photos   

- Customer reviews and try-on videos   

- Consistent communication through stories   

Trust in online shopping relies heavily on familiarity and perceived authenticity (Solomon, 2020). Regular posting, 

storytelling, and engagement help ease consumer concerns. 

Chapter 6. Mini Case Example: ThriftWala Mumbai (Composite Store)   

A composite example, based on common observations from several stores, helps illustrate typical consumer behavior.   

Store Overview   

• Approx. 32,000 followers   

• Weekly curated drops of 30 to 50 items   

• Styles include oversized shirts, denim jackets, crop tops, and vintage accessories   

• Prices range from ₹350 to ₹1,200   

• No returns, but high transparency   

Consumer Interaction Patterns   

1. Items often get claimed within 15 to 20 minutes of posting.   

2. Reels with styling ideas generate significantly more engagement.   

3. Buyers frequently comment “manifesting this,” “unique find,” or “need this,” indicating emotional desire.   

4. The majority of buyers appear to be women aged 17 to 24.   

5. Customer photos reposted by the seller build trust and community.   

Insights   

The store shows how scarcity, authenticity, and community-building work together to influence Gen Z behavior. 

Emotional motivations and identity concerns often overshadow worries about the lack of return policies.   

 

Chapter 7: Cultural Shifts and Normalization of Second-Hand Fashion   

India’s changing relationship with second-hand clothing reflects a major cultural shift, especially among urban youth. 

Traditionally, wearing “used clothes” was linked to necessity and financial hardship. It also held symbolic value, 

associated with purity, respectability, and gift-giving during festivals. Consequently, buying pre-owned clothes was 

often seen as undesirable.   

https://ijsrem.com/
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However, Gen Z consumers—exposed to global retail trends, online cultures, and sustainability movements—are 

reshaping this narrative in three key ways:   

1. Global Influence and Digital Exposure   

Social media platforms like Instagram, TikTok, and Pinterest have made thrifted fashion popular worldwide. Young 

people in India now follow creators from the US, UK, Korea, and Japan—countries where thrift culture is strong. 

Influencers showcase thrift hauls, styling videos, and sustainable fashion tips, portraying second-hand clothing as 

trendy and stylish rather than inferior.   

This constant exposure helps reduce stigma and promotes thrift shopping as an aspirational behavior.   

2. Rejection of Fast Fashion Values   

Fast fashion’s environmental issues—overproduction, waste, and unethical labor—are now widely discussed. While 

Gen Z doesn’t always act sustainably (White et al., 2019), they increasingly reject hyper-consumption. Thrift culture 

allows them to engage in a more circular fashion system without sacrificing style.   

Ironically, thrift shopping also fulfills their need for individuality since mainstream retail often pushes identical mass-

produced items. Buying thrift offers opportunities for curation, discovery, and personal storytelling.   

3. Changing Urban Attitudes Toward Ownership   

Younger consumers are redefining ownership across categories—cars, books, streaming services, and fashion. The 

term “pre-loved” instead of “used” marks a shift from valuing newness to valuing character. Clothes gain meaning not 

from being new but from being unique.   

Thrift shopping is now seen not as a financial limitation but as a conscious choice reflecting sustainability, creativity, 

or an anti-fast-fashion identity. This marks a generational shift from traditional views.   

4. Influence of Subcultures and Niche Aesthetics   

Gen Z fashion is heavily influenced by micro-trends such as:   

• Y2K aesthetics   

• Grunge and alternative fashion   

• Korean streetwear   

• Vintage Americana   

• Retro denim and varsity jackets   

These styles are often more authentically found in thrift stores than in fast-fashion shops. Instagram thrift pages offer 

items that mainstream Indian brands don’t, acting as cultural bridges between global trends and local consumption.   

5. Social Acceptability and Peer Validation   

As more young people share thrift hauls, “before-and-after” styling reels, and sustainable fashion content, thrift 

shopping gains social acceptance. Peer approval significantly diminishes the stigma once attached to second-hand 

clothes. Being part of the thrift community enhances social identity, especially among eco-conscious or fashion-savvy 

groups.   

Together, these factors have helped normalize thrift fashion, turning second-hand clothing from a taboo into a symbol 

of originality, affordability, and mindful consumption.   

https://ijsrem.com/
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Chapter 8: Trends Emerging Within the Thrift Ecosystem   

Instagram thrift culture in India has evolved beyond just resale. It now operates as a dynamic, multi-layered ecosystem 

with its own micro-trends, business practices, and aesthetic values. Several distinct patterns have emerged:   

1. Rise of Upcycling and DIY-Based Stores   

A growing number of thrift sellers rework old garments into modern designs. Examples include:   

• Turning vintage saris into tops   

• Creating corsets from men’s shirts   

• Patchwork denim   

• Tote bags made from discarded fabrics   

Upcycling reduces textile waste while offering personalized designs. For Gen Z, these pieces meet both sustainability 

and self-expression needs. Upcycling stores are viewed as having higher craftsmanship and artistic value, which 

allows for flexible pricing.   

2. Emphasis on Size Inclusivity and Realistic Representation   

Mainstream Indian fashion has often been criticized for lacking size diversity. In contrast, many thrift sellers:   

• Post try-on videos featuring various body types   

• Provide exact measurements instead of one-size assumptions   

• Showcase customers of different sizes   

This inclusive approach resonates with Gen Z, whose values include authenticity and body positivity. It also sets thrift 

stores apart from major fashion retailers that often rely on standardized sizing.   

3. Growth of Niche and Aesthetic-Based Thrift Segments   

Instagram thrift stores increasingly categorize themselves by niche identities:   

• Y2K-only pages   

• Vintage sporty stores (Nike, Adidas, varsity jackets)   

• Indie or boho thrift stores   

• Luxury thrift pages focused on pre-owned branded items   

• Gender-fluid or unisex thrift pages   

Each niche builds its own micro-community, providing personalized content and engagement. This segmentation 

reflects broader digital consumer trends where personalization drives loyalty.   

4. Storytelling and Emotional Branding   

Narrative-driven branding is key for successful thrift stores. Sellers often use storytelling to create emotional ties:   

• Sharing how items were sourced (“handpicked from a vintage market in Seoul”)   

• Highlighting sustainability impacts (“each purchase saves X liters of water”)   

https://ijsrem.com/
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• Documenting behind-the-scenes curation processes   

Storytelling enhances perceived authenticity, which is vital for Gen Z (Solomon, 2020). It also compensates for the 

absence of formal retail structures.   

5. Evolution of Drop Culture and Auction-Style Selling   

Thrift stores are adopting structured drop formats:   

• “Friday night drops”   

• “90s aesthetic drop”   

• “Monochrome drop”   

• “Blowout sale drops”   

Some also use bidding or auction-style formats, where buyers comment with increasing price offers. These strategies 

create engagement and urgency, reinforcing the effects of scarcity (Cialdini, 2001).   

6. Second-Hand Luxury as an Emerging Subsector   

A fast-growing niche involves the resale of luxury apparel and accessories:   

• Pre-owned Kate Spade bags   

• Vintage Coach pieces   

• Branded streetwear (Supreme, Stüssy, Carhartt)   

Luxury thrift pages attract older Gen Z and young millennials looking for affordable access to premium brands. 

Content addressing authentication (like unboxing and certification videos) is crucial for building trust.   

7. Increasing Professionalization of Thrift Businesses   

Early thrift stores operated informally, but many now implement:   

• Branding kits and consistent color schemes   

• Customer service protocols   

• Inventory management tools   

• Collaborations with influencers   

• Delivery tracking systems   

This shift reflects the sector’s rapid development and competitive nature. As more sellers enter the market, 

professionalism becomes increasingly important.   

Together, these trends show that Instagram thrift culture is not static; it is rapidly evolving and adapting to Gen Z’s 

values around creativity, community, and authenticity.   
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Chapter 9: Managerial Implications   

The growth of the Instagram thrift ecosystem offers valuable insights for two groups: micro-thrift entrepreneurs and 

mainstream fashion brands. Understanding these insights can help both groups adjust to the changing consumption 

landscape shaped by Gen Z motivations.   

A. Implications for Instagram Thrift Sellers   

1. Build Trust Through Radical Transparency   

Since buyers cannot physically inspect products, sellers must minimize perceived risks by:   

• Providing close-up images of defects   

• Listing exact measurements   

• Showing try-ons on different body types   

• Clearly stating return or no-return policies   

Transparency signals honesty and builds long-term credibility.   

2. Strengthen Community Engagement   

Gen Z consumers value belonging. Thrift sellers can create loyal communities by:   

• Featuring customer styling photos   

• Hosting Q&A sessions, polls, and behind-the-scenes content   

• Using storytelling to share brand values   

Strong communities increase repeat purchases and referrals.   

3. Use Scarcity Without Manipulation   

Scarcity is natural to thrift culture, but sellers should avoid overusing it:   

• Drops should be timed and intentional   

• Auctions should remain fair   

• Sellers should steer clear of artificial scarcity or misleading availability claims   

Ethical scarcity builds trust and boosts perceived value (Cialdini, 2001).   

4. Invest in Visual and Emotional Branding   

High-quality visuals greatly impact purchase decisions. Sellers can enhance their brands by:   

• Maintaining consistent color palettes   

• Using compelling product photography   

• Telling engaging stories about each item   

• Highlighting their values (sustainability, inclusivity, creativity)   

Emotional branding helps a thrift store stand out from numerous similar pages.   

https://ijsrem.com/
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5. Systematize Operations   

As thrift businesses expand, operational improvements become crucial:   

• Inventory tracking   

• Gathering customer feedback   

• Order management   

• Packaging efficiency   

• Clear shipping timelines   

Professionalization boosts consumer satisfaction and supports growth.   

B. Implications for Mainstream Fashion Brands   

1. Opportunity to Enter the Resale Market   

Brands can explore:   

• Buy-back programs   

• Resale partnerships   

• In-house refurbished collections   

This strategy appeals to eco-conscious consumers and enhances brand reputation (White et al., 2019).   

2. Repositioning Sustainability as a Core Value   

Gen Z is growing increasingly skeptical of superficial environmental claims. Brands must adopt real transparency, 

including:   

• Honest communication about sourcing   

• Efforts to reduce waste   

• Supply chain transparency   

• Third-party certifications   

Building credibility around sustainability aligns with changing consumer expectations.   

3. Creating Limited-Edition or Vintage-Inspired Lines   

Thrift trends highlight nostalgia and uniqueness. Brands can take advantage by launching:   

• Capsule collections   

• Retro reissues   

• Seasonal limited runs   

This meets Gen Z’s desire for distinctiveness without relying heavily on fast fashion cycles.   

 

 

https://ijsrem.com/


          
           International Journal of Scientific Research in Engineering and Management (IJSREM) 

                         Volume: 10 Issue: 05 | May - 2026                            SJIF Rating: 8.659                                       ISSN: 2582-3930                                                                                                                                               

 

© 2026, IJSREM      | https://ijsrem.com                                                                                                                                        |        Page 12 
 

4. Collaborating With Thrift Creators and Micro-Influencers   

Micro-influencers focused on thrift fashion have strong authenticity. Partnering with them allows brands to reach 

niche communities and position themselves as supporters of conscious consumerism.   

5. Building Circular Business Models   

Mainstream brands can learn from thrift ecosystems by:   

• Extending product lifecycles   

• Designing for durability   

• Offering repair programs   

• Encouraging fashion reuse or swaps   

Circular practices resonate with the values of younger consumers and strengthen brand loyalty over the long term.   

With these managerial implications, both thrift sellers and mainstream brands can strategically adjust to the changing 

cultural and behavioral landscape shaped by India’s Gen Z consumers.   

 

Chapter 10. Conclusion   

The rise of Instagram thrift stores among Gen Z consumers in India is more than a passing fashion trend; it reflects a 

larger change in how young people view value, identity, consumption, and sustainability. This shift is particularly 

important because it challenges longstanding cultural beliefs in India, where new items are often linked to purity, 

status, and social acceptance. The growing acceptance of thrift fashion among urban youth indicates a significant 

cultural shift. It connects India more closely with global trends in circular consumption and mindful fashion practices.   

This case study shows that the reasons behind Gen Z's interest in thrift shopping are varied. While sustainability is 

often mentioned in discussions, research suggests that individuality, affordability, belonging to a digital community, 

and emotional satisfaction have a bigger impact on purchase choices. This resonates with findings in consumer 

behavior research, which indicate that ethical attitudes do not always lead to certain behaviors. Nevertheless, these 

attitudes still provide an important perspective for young consumers as they explain and communicate their choices.   

Instagram acts not just as a sales platform but as a social and cultural space where people can share stories, express 

their identities, and engage with others. Its visual appeal makes items more desirable, while its interactive features—

stories, direct messages, polls, reels—create a blurred line between buyer and seller. The connections made online 

foster trust, reduce perceived risk, and encourage repeat purchases. Techniques like curated drops and unique pieces 

create a sense of scarcity, appealing to emotional triggers like urgency and fear of missing out, which can speed up 

decision-making and enhance the emotional attachment to items.   

At the same time, the acceptance of second-hand clothing shows young consumers' desire to redefine ownership and 

reject the uniformity of mass production. Thrifting becomes not just a shopping habit but a way to express identity, 

stand out, connect with global styles, and engage in communities focused on creativity and sustainability. As thrift 

ecosystems grow, emerging trends like upcycling, body-inclusive representation, vintage selection, and narrative-

driven branding highlight the creativity and innovation from smaller sellers.   

The impact of this change goes beyond Instagram thrift stores. For mainstream fashion brands, the rise of thrift culture 

presents both a challenge and an opportunity. It reveals increased consumer fatigue with overproduction and 

emphasizes the need for more open, circular, and genuine business practices. Brands that support resale initiatives, 

adopt sustainable methods, or offer vintage-inspired collections will be better positioned to attract young, aware 

consumers whose needs are changing.   

https://ijsrem.com/
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Ultimately, the emergence of Instagram thrift shopping in India shows a strong connection between digital culture, 

identity expression, sustainable values, and economic realities. As Gen Z continues to influence future consumption 

patterns, it is likely that thrift ecosystems will grow even more—pushing innovation in both small businesses and the 

broader fashion industry.  
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